
 
 
How Many Brains 🧠 Do YOU Have Working on Your Business? 
 
There are plenty of successful “solopreneurs.” One-man or one-woman acts who build powerful brands around 
their personalities and reputations. Some are like machines, with how consistently they engage target audiences. 
 
But there are also met plenty of people who struggle in solitude and isolation. They desperately WANT to have 
the same success as their peers. Their skillsets are strong. They’re sincere. But there’s something missing. You 
probably know what that is. 
 
Maybe you are that man or woman. You feel like you’re doing everything you know how to do, giving it your best 
… and it’s not enough. You just can’t make enough things happen to move beyond your “solo act.” If so, this next 
bit might catch you off-guard. 
 
The truth is, there’s no such thing as a “solopreneur.” If there’s one irreversible law about business, it’s that it 
takes at least two human beings who are different from each other to conceive an enterprise. Even if only one of 
them is the owner-operator. 
 
If you’re truly flying by yourself, then that other person is your first customer. Do you see what I mean? You can 
have the greatest service or product in the world. Without anyone interested in buying it, you don’t have a 
business. 
 
So that’s why we’re sharing this testimonial we got from Jean.  
 
By signing up for the ACCELERATE Coaching Program, Jean experienced firsthand what a difference it makes 
having multiple brains working on her business: 
 

“I thought ACCELERATE was tremendous. It gave me new ways to think about and handle my business. I 
formed new contacts, I was held accountable for my goals, and I developed a system to achieve them. 

 
I joined to increase my motivation, knowledge and accountability. I accomplished all three of those.  
 
My production was 20% over my goals, and 50% over the goals management thought they should be for 
the year. The Momentum System using the 12-Week Year gave me a manageable plan to break down 
annual goals into smaller segments. This way, I could prioritize actions and make goals more achievable. 
 
I would say that if someone is committed and focused to increase their business, ACCELERATE can help 
them develop best practices, practice accountability and meet or exceed production goals. 
 
This program opened my eyes and taught me methods I can use for the rest of my career. The Five 
Elements of Momentum are crucial - Vision, Planning, Metrics, Time Allocation and Accountability. 
Without them, you can only meet your goals by coincidence.” 

 
If you look closely, nearly everything Jean listed as signs of progress in her business involve at least one other 
person. She got new perspectives, new contacts, accountability and oversight.  
 
 



 
 
Those all came from other people sharing their perspectives and showing interest in and attention to Jean as a 
businesswoman. 
 
Jean also made more phone calls - to other people. She did more qualifications - for other people. She issued 
more loans - for other people. Her production goals went up 20% - causing other people to notice. Her leaders 
(who are also “other people”) set a goal for her production levels - and she exceeded it by fifty percent.​  
 
Not to beat a dead horse here, but that’s how coaching and masterminds change the game for entrepreneurs. 
You get multiple brains working on the same issue together. It’s why you should be part of the ACCELERATE 
Coaching Program. 
 
If not you ... then who comes to mind when you think of someone you know who is struggling? Who in your 
orbit is up all night, stressing themselves out? Who do you know needs a solid team built around them, and a 
steady diet of helpful, wholesome content to move forward? 
 
We love coaching and being around extraordinary people, building something special so they can win at work 
and home. If you or someone you know are open to a conversation about coaching, feel free to give us a call at 
314.220.2233 or email us at everyone@briankmcrae.com and let’s talk. 

mailto:everyone@briankmcrae.com

